1989 Index to Articles 


Find last year’s articles quickly with this guide to SDM stories, 
grouped by subject. 


Alarm Equipment & Systems 


2-Way Radios for Cost-Effective Manage- 
ment, November, pp. 80-82. 

A Drug Store Eyesore and More, Kinks 
& Hints, August, pp. 51-52. 

A Computer Bulletin Board & Some 
Timely Tips, Kinks & Hints, February, p. 19. 

Add-On Power For Overloaded Panels, 
Equipment Overview, July, pp. 68-71. 

All-Star Review of Passive Infrared De- 
tectors, Equipment Overview, November, pp. 
67-74. 

Beef Up Business With Add-Ons, Securing 
America, February, pp. 50-53. 

Bells, Sirens and Whistles For Local 
Alarms, Field Guide/Signaling, August, pp. 
81-118. 

Boat Theft Thwarted by Undercover Sen- 
sor, Workbench Review, September, pp. 67- 
68. 

Calling an Inside Strike, March, pp. 94-98. 

Car Thieves Should Beware of the Bear, 
Workbench Review, December, pp. 49-50. 

Ceiling-Mounted Sensor Guards Guns, 
Workbench Review, May, pp. 89-90. 

Color Surveillance for Quick ID, Equip- 
ment Overview, March, pp. 105-110. 

Consumers Choose Security As Well As 
Video & Audio Toys, Selling Security to the 
Mass Market, September, p. 120. 

Control Panels Up to $100, Equipment 
Overview, February, pp. 58-62. 

Derived Channel System Offers Versa- 
tility, Workbench Review, March, pp. 115- 
116. 

Disguised Sensors Add Security, Equip- 
ment Overview, January, pp. 83-86. 

Dual-Element PIR Adds a Twist to De- 
tection, Workbench Review, April, pp. 65-66. 

Duct Smoke Detectors: Learning the 
Ropes, Equipment Overview, April, pp. 56- 
60. 


EEPROM Panel’s Options Pack a Pow- 
erful Punch, Workbench Review, November, 
pp. 53-54. 

From Boat Alarms to Contacts, ‘College’ 
Highlights, April, pp. 87-92. 

Government Control, January, pp. 90-92. 

Hands-On Session For CCTV Repair, 
Seminar Snapshots, September, p. 133. 


High-Tech Security Meets Changing 
Needs, February, pp. 42-45. 

How to Choose a Camera Lens, Equip- 
ment Overview, October, pp. 73-75. 

How to Protect a Museum, May, pp. 53- 
54. 

Innovative Products Selected For College, 
July, pp. 87-92. 

Intercoms: Video and Sound All in One, 
Equipment Overview, November, pp. 59-61. 

Looking at Installations, a Handy Holder 
and More, Kinks & Hints, May, p. 19. 

Magnetic Contacts: Basic Intrusion De- 
tection, Equipment Overview, September, 
pp. 73-75. 

Manuals, Mail and a Special Seminar, 
Kinks & Hints, January, p. 21. 

Monitoring Felons For Profit, September, 
pp. 93-96. 

Offbeat Wireless Jobs Bring Profits, 
March, pp. 67-68. 


Here’s an easy guide to 
SDM stories. 


Old, Reliable and Ultrasonic, January, p. 
95. 

Orlando’s Product Winners Exhibit Vari- 
ety, SIA Soundings, February, pp. 82-88. 

Proximity Offers Integrity, Convenience, 
Equipment Overview, May, pp. 80-85. 

Recessed Switches With a Twist, Work- 
bench Review, June, p. 73. 

Secure Customers’ Faxed Documents, 
Marketline, November, p. 117. 

Secure the Outdoors with Photoelectric 
Beams, Equipment Overview, August, pp. 57- 
59. 

Securing Speleothems, Protectors and 
Tractors, Kinks & Hints, June, pp. 21-22. 

See-Through Security Helps Prevent 
Losses, Equipment Overview, December, pp. 
55-56. 

Single-Door System Offers Tighter Con- 
trol, Workbench Review, January, pp. 101- 
102. 
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Small Size Belies Abilities of Glass- 
Breakage Sensor, Workbench Review, Febru- 
ary, pp. 67-68. 

Smart Panel Offers Lots of Options, 
Workbench Review, August, pp. 67-68. 

Software Brings Contract Central Station 
Home, Workbench Review, August, pp. 71- 
72. 

Solving the Problem of False Fire Alarms, 
May, pp. 59-60. 

Taking a Security System to the Sea, 
Workbench Review, October, pp. 67-68. 

Test Your Skills in Access Control, Secur- 
ing America, October, pp. 88-89. 

Test Your Skills with Space Protection, 
Securing America, August, pp. 130-131. 

Test Your Skills with Control Panels, 
December, Securing America, pp. 74-75. 

Wireless Detectors Cut Installation Time, 
Equipment Overview, June, pp. 64-68. 

Wireless PIR Sensor Helps Minimize 
Installation, Workbench Review, July, pp. 
73-74. 

Your Computer Can Make You Money, 
July, pp. 36-41. 


Equipment Analysis 


Add-On Power For Overloaded Panels, 
Equipment Overview, July, pp. 68-71. 

All-Star Review of Passive Infrared De- 
tectors, November, pp. 67-74. 

Bells, Sirens and Whistles For Local 
Alarms, Field Guide/Signaling, August, pp. 
81-118. 

Boat Theft Thwarted by’ Undercover Sen- 
sor, Workbench Review, September, pp. 67- 
68. 

Car Thieves Should Beware of the Bear, 
Workbench Review, December, pp. 49-50. 

Ceiling-Mounted Sensor Guards Guns, 
Workbench Review, May, pp. 89-90. 

Derived Channel System Offers Versa- 
tility, Workbench Review, March, pp. 115- 
116. 

Dual-Element PIR Adds a Twist to De- 
tection, Workbench Review, April, pp. 65-66.“ 

EEPROM Panel’s Options Pack a Pow- 
erful Punch, Workbench Review, November, 
pp. 53-54. 

How to Choose a Camera Lens, Equip- 
ment Overview, October, pp. 73-75. 


103 





SDM’s index helps you locate articles fast. 


Magnetic Contacts: Basic Intrusion De- 
tection, Equipment Overview, September, 
pp. 73-75. 

Proximity Offers Integrity, Convenience, 
Equipment Overview, May, pp. 80-85. 

Recessed Switches With a Twist, Work- 
bench Review, June, p. 73. 

Secure the Outdoors with Photoelectric 
Beams, Equipment Overview, August, pp. 57- 
59. 


Single-Door System Offers Tighter Con- 
trol, Workbench Review, January, pp. 101- 
102. 


Small Size Belies Abilities of Glass- 
Breakage Sensor, Workbench Review, Febru- 
ary, pp. 67-68. 


Smart Panel Offers Lots of Options, 
Workbench Review, August, pp. 67-68. 


Software Brings Contract Central Station 
Home, Workbench Review, August, pp. 71- 
72. 


Taking a Security System to the Sea, 
Workbench Review, October, pp. 67-68. 


Wireless Detectors Cut Installation Time, 
Equipment Overview, June, pp. 64-68. 


Wireless PIR Sensor Helps Minimize 
Installation, Workbench Review, July, pp. 
73-74. 


False Alarms 


A Drug Store Eyesore and More, Kinks 
& Hints, August, pp. 51-52. 


Miami Area Police Enforce New Security 
Ordinance, News, January, p. 26. 


Permit Required After 1 False Alarm, 
News, March, p. 34. 


Solving the Problem of False Fire Alarms, 
May, pp. 59-60. 


Tough Law Works Under Revocation 
Threat, News, November, p. 95. 


Fire Protection 


Duct Smoke Detecicrs: Learning the 
Ropes, Equipment Overv_ew, April, pp. 56- 
60. 


Solving the Problem of False Fire Alarms, 
May, pp. 59-60. 


UL Matches Up Fire Equipment, News, 
April, p. 34. 


Forecasts/Surveys 


1987 Sets Record for Home Alarms, 
Marketplace, May, p. 93. 

2 Million Systems Sold in 1988, Market- 
place, June, p. 75. 

Burglary Rate Remains Steady, News, 
January, pp. 22-34. 


Consumers Grade Dealers From ‘A’ to ‘F’, 
Securing America, October, pp. 78-82. 
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Crime Report: Selling Security by the 
Numbers, Securing America, December, p. 
66. 

Crooks Steal More Vehicles in US, Mar- 
ketplace, January, p. 105. 

Dealer Residential Installations Peak, Up- 
date, November, p. 142. 

Dealers Attracted to Access Control, 
Marketplace, July, p. 77. 

Distribution Outlook: Dealers Win, June, 
pp. 46-50. 

Forecast 1989: More Growth Ahead, Janu- 
ary, pp. 48-51. 

Striving For Market Penetration, Tips & 
Tactics, January, p. 106. 

Subcontractors Figure Prominently in 
Alarm Industry Operations, Marketplace, 
March, p. 121. 

Year-End Sales Boost Business, Market- 
place, April, p. 71. 


Installation & Service 


A Drug Store Eyesore and More, Kinks 
& Hints, August, pp. 51-52. 

A New Beginning and a Problematic Pe- 
tunia, Kinks & Hints, December, p. 45. 

A Computer Bulletin Board & Some 
Timely Tips, Kinks & Hints, February, p. 19. 

A Restaurant Review and a Helpful Hang- 
Up. Device, Kinks & Hints, March, pp. 17-1& 

Add-On Power For Overloaded Panels, 
Equipment Overview, July, pp. 68-71. 

Bells, Sirens and Whistles For Local 
Alarms, Field Guide/Signaling, August, pp. 
81-118. 


SDM keeps readers 
current with events. 


Boat Theft Thwarted by Undercover Sen- 
sor, Workbench Review, September, pp. 67- 
68. 

Calculate Voltage for Fire Alarms, Semi- 
nar Snapshots, August, p. 193. 

Calling an Inside Strike, March, pp. 94-98. 

Ceiling-Mounted Sensor Guards Guns, 
Workbench Review, May, pp. 89-90. 

Disguised Sensors Add Security, Equip- 
ment Overview, January, pp. 83-86. 

Dual-Element PIR Adds a Twist to De- 
tection, Workbench Review, April, pp. 65-66. 

Duct Smoke Detectors: Learning the 
Ropes, Equipment Overview, April, pp. 56- 
60. 


EEPROM Panel’s Options Pack a Pow- 
erful Punch, Workbench Review, November, 
pp. 53-54. 


Government Control, January, pp. 90-92. 
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Hands-On Session For CCTV Repair, 
Seminar Snapshots, September, p 133. 

How NBFAA Trains Installers, Securing 
America, July, pp. 46-50. 

How to Protect a Museum, May, pp. 53- 
54. 

Novel Uses for Tools and a Handy Tool 
Holder, Kinks & Hints, November, p. 47. 

Offbeat Wireless Jobs Brings Profits, 
March, pp. 67-68. 

Police Arrest Alarm Owner, and a Swinger 
Sleuth, Kinks & Hints, September, pp. 63-64. 

Post Notice, Get a Catalog and Ask For 
a Diagram, Kinks & Hints, April, p. 17. 

Recessed Switches With a Twist, Work- 
bench Review, June, p. 73. 

Roving Reporter Responds to Readers’ 
Requests, Kinks & Hints, July, p. 19. 

Roving Reporter Taken To Task, and 
Some Handy Tips, Kinks & Hints, October, 
pp. 61-62. 

Secure the Outdoors with Photoelectric 
Beams, Equipment Overview, August, pp. 57- 
59. 


Securing Speleothems, Protectors and 
Tractors, Kinks & Hints, June, pp. 21-22. 

See-Through Security Helps Prevent 
Losses, Equipment Overview, December, pp. 
55-56. 

Single-Door System Offers Tighter Con- 
trol, Workbench Review, January, pp. 101- 
102. 

Small Size Belies Abilities of Glass- 
Breakage Sensor, Workbench Review, Febru- 
ary, pp. 67-68. 

Smart Panel Offers Lots of Options, 
Workbench Review, August, pp. 67-68. 

Software Brings Contract Central Station 
Home, Workbench Review, August, pp. 71- 
72. 


Solving the Problem of False Fire Alarms, 
May, pp. 59-60. 

Taking a Security System to the Sea, 
Workbench Review, October, pp. 67-68. 

Test Your Skills in Access Control, Secur- 
ing America, October, pp. 88-89. 

Test Your Skills with Control Panels, Se- 
curing America, December, p. 74. 

Win SDM’s Contest and Put Yourself in 
the Magazine, Editorial, November, p. 7. 

Wireless PIR Sensor Helps Minimize 
Installation, Workbench Review, July, pp. 
73-74. 


Insurance/Legal 


Calculate Voltage for Fire Alarms, Semi- 
nar Snapshots, August, p. 193. 

Court Limits Damages to $250, Security 
& the Law, July, p. 24. 

Don’t Be Afraid of Long-Term Contracts, 
The Bottom Line, August, pp. 135-136. 

Don’t Forget to Sign Subscriber’s Con- 
tract, Security & the Law, April, p. 24. 





Guide lists technical, management and sales features. 


Don’t Let Bad Times Kill Your Business, 
The Bottom Line, July, pp. 53-54. 

Employment At Will Is Restricted, Se- 
curity & the Law, January, p. 28. 

Final Polygraph Rules Due Soon, News, 
November, p. 106. 

Home Sprinkler Laws Open Market For 
Dealers, October, pp. 99-100. 

Indemnity Clauses Protect You, Security 
& the Law, March, p. 28. 

Keep Workers, Save Taxes With Benefit 
Plans, Security & the Law, December, p. 82. 

Licensing Law Violates Original Intent; 
Close Loophole, NBFAA Report, January, p. 
39. 

Miami Area Police Enforce New Security 
Ordinance, News, January, p. 26. 

Permit Required After 1 False Alarm, 
News, March, p. 34. 

Plan Drug Abuse Programs Carefully, 
Security & the Law, August, p. 144. 

Police Don’t Have To Respond to Alarms, 
Security & the Law, September, p. 102. 

Polygraph Regulations Don’t Allow Test- 
ing, News, February, p. 24. 

Polygraph Rug Pulled Out From Under 
Us, Editorial, January, p. 17. 


Preparing Your Contract for Renewal, 
Security & the Law, May, p. 26. 

Protect Customer Lists & Other Secret 
Information, Security & the Law, November, 
p. 96. 

Regulating Security: License to Install, Se- 
curing America, September, pp. 80-84. 

Relying on Lawyers, The Bottom Line, 
January, pp. 77-78. 

Subcontract to Monitoring Service, But 
Write Carefully, Security & the Law, Octo- 
ber, p. 104. 


Surviving Customer Bankruptcy, Security 
& the Law, February, p. 30. 


Tracking Sales Expenses For the IRS, The 
Bottom Line, March, pp. 81-82. 


Worker Wrongdoing, Your Liability, 
Security & the Law, June, p. 28. 


Management 


Bill Regularly, But Not Often, The Bot- 
tom Line, April, pp. 51-52. 

Building a Solid Territory, January, pp. 
68-71. 


Consumers Grade Dealers From ‘A’ to ‘F’, 
October, pp. 78-82. 


Cooling Down an Angry Customer, Semi- 
nar Snapshots, October, p. 133. 

Creative Pay Motivates Salespeople, The 
Bottom Line, May, pp. 65-66. 

Don’t Be Afraid of Long-Term Contracts, 
The Bottom Line, August, pp. 135-136. 

Don’t Let Bad Times Kill Your Business, 
The Bottom Line, July, pp. 53-54. 

Getting to the Top with Access Control, 
December, p. 60. 

How NBFAA Trains Installers, Securing 
America, July, pp. 46-50. 

How Service Keeps Customers Happy, Se- 
curing America, April, pp. 44-47. 

How to Keep Accounts Longer, The Bot- 
tom Line, October, p. 93. 

How to Succeed With Security Directors, 
Securing America, June, pp. 56-58. 

How to Win Government Contracts, Se- 
curing America, August, pp. 125-126. 

In-House Training Made Easier, Tips & 
Tactics, April, p. 84. 

It’s Bad Business Not To Pian, Tips & 
Tactics, February, p. 80. 

Linking Up With Chain Accounts, Janu- 
ary, pp. 60-63. 


So, You Think Alarm Screens Are All About The Same? 
WELL, TAKE A LOOK AT THIS... 


IMPERIAL'S ALL NEW MOD. 89 FEATURES: 


© New foolproof system for connecting screen to perimeter circuit 
provides better security, more finished appearance, faster installation 
and trouble-free window cleaning. 


© New exclusive screen cloth design gives added security with a 
decorative look for greater homeowner appeal. 


THE RESULT OF OVER 30 YEARS DEVELOPMENT, THE IMPERIAL MOD. 89 
ALARM SCREEN IS A CAREFULLY DESIGNED AND PROVEN WINDOW 
SENSOR OFFERING UNIQUE, RELIABLE, AROUND-THE-CLOCK SECURITY. 


For the simplest, complete protection, design your residential alarm system around the 
IMPERIAL” MOD. 89 ALARM SCREEN. 
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FOR INFORMATION, CALL: (213) 772-7465 within Calif. 


(800) 422-1957 Outside Calif. 
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Keep back issues of SDM for reference. 


Monitoring Felons For Profit, September, 
pp. 93-96. 


Prepare Early For An Acquisition, The 
Bottom Line, September, p. 89. 

Prospect Tells Tale of Rejection, Editorial, 
dune, p. 17. 

Relying On Lawyers, The Bottom Line, 
January, pp. 77-78. 

Sell Big By Selling Small With Top-Notch 
Service, Editorial, September, p. 7. 

Surviving Customer Bankruptcy, Security 
& the Law, February, p. 30. 

The Latest Word in Alarm Franchising, 
Update, July, pp. 58-62. 

Tracking Sales Expenses For the IRS, The 
Bottom Line, March, pp. 81-82. 

Try Alternatives Before Selling, Tips & 
Tactics, March, p. 128. 

What’s New In Sales Training, May, pp. 
46-49. 


Your Computer Can Make You Money, 
July, pp. 36-41. 
Marketing/Sales 


11 Ways to Find Prospects for Vehicle 
Security, October, pp. 96-97. 


See us at the ISC Expo in Orlando. 
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Beef Up Business With Add-Ons, Feb- 
ruary, pp. 50-53. 


Building a Solid Territory, January, pp. 
68-71. 


Carve Out a Specialty Niche, March, pp. 
73-74. 


Checklist For Sales Growth, Tips & Tac- 
tics, May, p. 89. 


Answer your timely 
questions by turning 
to SDM. 


Consumers Choose Security As Well As 
Video & Audio Toys, September, p. 120. 

Cooling Down An Angry Customer, Oc- 
tober, p. 133. 

Crime Report: Selling by the Numbers, 
December, p. 66. 


Crooks Steal More Vehicle in U.S., Mar- 
ketplace, January, p. 105. 


Dealers Attracted to Access Control, 
Marketplace, July, p. 77. 

Dealers Exchange Ideas During Visit, 
August, p. 197. 

Distribution Outlook: Dealers Win, June, 
pp. 46-50. 

European Show Draws Thousands, Tips 
& Tactics, July, p. 78. 

Forecast 1989: More Growth Ahead, Janu- 
ary, pp. 48-51. 

Getting to the Top with Access Control, 
December, p. 60. 

Government Shouldn’t Compete With 
Private Industry, Editorial, February, p. 15. 

Home Sprinkler Laws Open Market for 
Dealers, October, pp. 99-100. 

How Service Keeps Customers Happy, 
April, pp. 44-47. 

How to Get Free Publicity, Selling Secu- 
rity, July, p. 80. 

How to Keep Accounts Longer, The Bot- 
tom Line, October, p. 93. 

How to Tap Into Leads, Selling Security, 
February, p. 78. 

How to Win Government Contracts, Se- 
curing America, August, pp. 125-126. 


AMSECO’s 
Motor Driven 
Fire Horns/ 
Bells; Strobe 
Combinations 
& Buzzers. 


AMSECO presents its complete line 
of low current motor driven horns & 


bells plus 
nations, 


high intensity strobe combi- 
pre-warning horns and 


extremely loud sounding buzzers. 
CONTACT YOUR LOCAL AMSECO DISTRIBUTOR TODAY! 


228 East Star of India Lane 

Carson, CA 90746 

Phones: (213) 538-4670 
(800) 421-1096 


Telex: 69-8241 
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30 Chapin Road Bldg. F 

4 P.O. BOX 808 

Pine Brook. NJ 07058 

Phones: (201) 575-4433 
(800) 526-1060 





Touchcode® 
Keyless Entry 


Ways 
Versatile 


1 Versatile in Operation 

Your Touchcode lock is programmed to accommodate three different em- 
ployee codes. It even has an Executive code which provides Master Key 
capability. It’s a simple matter to invalidate or revalidate any of the three 
group codes...or to change any of the three group code combinations. All 
programming operations take just a few seconds, because they’re done on 
the keypad, not by disassembling the lock. And with a million possible com- 
binations, Touchcode provides outstanding security! 


2 Versatile in Appearance Options 
All Touchcode locks are available in the eight most popular architectural 
finishes, and with five different knob designs. In addition, the mortise lock 
version of Touchcode is available with six lever-handle styles. You can 


match or complement the existing hardware on virtually any commercial 
building. 


3 Versatile in Application 
Touchcode is available in cylindrical and mortise lock versions, with or 
without mechanical key override for additional convenience...or emergency 
access. For highest security requirements, Touchcode’s mortise lock is also 
available with a 1” deadbolt. 


For all Touchcode'’s versatility, it is easy to install. In cylindrical lock projects, 
just remove the old lock, drill three holes, attach a mounting plate and install 
the escutcheons and knobs. Mortise locks require virtually no additional 
door preparation. 


We'd like to tell you more about the remarkable—and surprisingly economical — 


Touchcode lock. Call or write today. 


Yaletronics 


PO Box 25288, Charlotte, NC 28229-8010. 
(800) 438-1951, Ext 340 Toll-Free Fax (800) 338-0965 Telex 572-356 
©Copyright 1989, Yale Security inc. 
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ames SD MM samme, 
Keep this comprehensive 
guide for handy reference. 


Instill Confidence and Trust in Your Pros- 
pect, Selling Security, April, p. 82. 

It’s Not Easy to Imitate Brinks, Selling 
Security to the Mass Market, October, p. 120. 

Let’s Define Medical Alert, Tips & Tac- 
tics, June, p. 80. 

Limited Mercantile Threatened With Ex- 
tinction, Editorial, May, p. 15. 

Linking Up With Chain Accounts, Secur- 
ing America, January, pp. 60-63. 

Monitoring Felons For Profit, September, 
pp. 93-96. 

My Alarm Pegs Growth Opportunity in 
Security Rentals, News, March, p. 24. 

Play Messages to Callers on ‘Hold,’ Selling 
Security, May, p. 109. 

Post Notice, Get a Catalog and Ask For 
a Diagram, Kinks & Hints, April, p. 17. 


Prospect Tells Tale of Rejection, Editorial, 
June, p. 17. 


Refer to this subject 
listing to locate articles 
published in SDM 


last year. 


SIA Raises Consumer Awareness, SIA 
Soundings, June, p. 82. 

Secure Customers’ Faxed Documents, 
Marketline, November, p. 117. 

Sell Big by Selling Small With Top-Notch 
Service, Editorial, September, p. 7. 

Software Automates Billing Procedures, 
Marketline, October, pp. 119-126. 

Stretch Your Customers’ Protection, Se- 
curing America, November, pp. 88-89. 

Subcontractors Figure Prominently in Op- 
erations, Marketplace, March, p. 121. 

Taking Off With Securing America, Edito- 
rial, July, p. 15. 

Teaser Display Pays Off, Selling Security 
to the Mass Market, December, p. 117. 

Tell Customers About Special Jobs, Profit 
& Promotion, September, p. 131. 

The Latest Word in Alarm Franchising, 
duly, pp. 58-62. 

Tools to Tap Middle America, Securing 
America, March, pp. 56-60. 

Two New Firms Target Security, Selling 
Security to the Mass Market, August, p. 172. 

Undervalue Your Work, Risk a Poor Im- 
age, Editorial, March, p. 13. 

Usual Targets Harden Security; Crooks 
Go Elsewhere, Editorial, October, p. 7. 

What’s New in Sales Training, Securing 
America, May, pp. 46-49. 

Winning With Radio, Profit & Promotion, 
October, p. 129. 





Put past stories at your fingertips with this guide. 


Wooing Prospects with Free Security, 
Marketline, Selling Security to the Mass 
Market, November, p. 118. 


Working the Territory, Selling Security, 
June, p. 84. 


Year-End Sales Boost Business, Market- 
place, April, p. 71. 


Profile 


A New Year, A New Name, SIA Sound- 
ings, January, p. 108. 


Getting to the Top with Access Control, 
Dealer of the Year, December, p. 60. 


SDM Gets Better and Better — For You, 
Editorial, August, p. 9. 


SIA: New Name, New Emphasis, January, 
pp. 56-57. 


Standards & Regulations 


CEUs Critical to Training Program’s Suc- 
cess, Editorial, April, p. 13. 


Calculate Voltage for Fire Alarms, Semi- 
nar Snapshots, August, p. 193. 


Dealers Opposition to Licensing Chal- 
lenged, Editorial, December, p. 7. 


Here's an investment in tomorrow 
that’s equally valuable today. 
The Silent Knight 9000 Digital 
Receiver/Printer has an almost 
limitless system capacity. So it's 
unlikely to ever become obsolete. 
And since it receives SIA and 
other major formats, you won't 
have to add equipment to operate 
it immediately. 


Remarkably designed, the 9000 
can instantly increase the effi- 
ciency of your monitoring system: 
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Final Polygraph Rules Due Soon, News, 
November, p. 106. 


Installers Need Own Wage Listing, 
NBFAA Report, November, p. 112. 


Licensing Law Violates Original Intent; 
Close Loophole, NBFAA Report, January, p. 
39. 


Limited Mercantile Threatened With Ex- 
tinction, Editorial, May, p. 15. 


Miami Area Police Enforce New Security 
Ordinance, News, January, p. 26. 


New Exam Lets You Skip Training, 
NBFAA Report, December, p. 110. 


Polygraph Regulations Don’t Allow Test- 
ing, News, February, p. 24. 


Polygraph Rug Pulled Out From Under 
Us, Editorial, January, p. 17. 


Regulating Security: License to Install, Se- 
curing America, September, pp. 80-84. 


UL Lists 3 Types of Central Stations, 
Marketline, November, p. 122. 


UL Matches Up Fire Equipment, News, 
April, p. 34. 


‘White Paper’ On Codes Available From 
SIA, May, p. 107. 


@ The 9000's phone capacity 
expands to as many as 12 phone 
lines. 


@ Each ofits line-cards can 
handle more than one format 
simultaneously, which reduces 
phone costs. 


@ Its 100-call memory provides 
accuracy and helps prevent 
missed signals. 


® A built-in computer interface 
has three output ports for: com- 
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Ohm’s Law 


An electrical circuit with voltage 
(E) appearing across a resistance (R), 
means current (I) flows through the 
resistance as shown by the formula: 


I=E+R. 


From this basic formula you also 
can determine voltabe (E) and resis- 
tance (R) by simple mathematical 
calculations with the following for- 
mulas: 


E=1xR. 


WITHITS HIGH CAPACITY AND MULTIPLE FORMATS, THE 9000 


RECEIVER /PRINTER CAN MEET YOUR NEEDS FAR INTO THE FUTURE. 


puter, parallel printer and modem. 


@ An optional, programmable lis- 
ten-in feature gives your central 
station two-way communication 
with customers. 

Really, it isn’t surprising that 
Silent Knight offers such an out- 
standing product. After all, their 
name has been synonymous with 
quality and innovation for more 
than 20 years. 


Send for more information about 
the Silent Knight 9000 today. The 
more you learn, the more you'll 
want it in your future. 


For a free brochure, call 
1-800-328-0103. In 
Minnesota, call (612) 566-0510. 


ag 


SECURITY SYSTEMS 
Division of Waycrosse, Inc. 
1700 Freeway Boulevard North 
Minneapolis, MN 55430 
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